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N E I G H B O R H O O D  S N A P S H O T
neighborhood # sold avg. $ per sq ft % sold at or 

above list price
% sold in  

first 10 days median sale price

Northend 14 $885 71% 64% $2,697,000
First Hill 4 $871 75% 100% $2,728,000
East Seattle 0 - - - -
Westside 6 $1,085 67% 83% $4,183,000
Mercerdale 1 $949 100% 100% $1,775,000
Mercerwood 4 $702 50% 50% $2,303,000
Mid-Island 5 $832 40% 100% $2,626,000
Eastside 1 $863 0% 0% $3,175,000
MI Estates 1 $722 0% 0% $2,700,000
The Lakes 2 $965 100% 100% $3,090,000
Southend 7 $722 43% 43% $2,960,000

ALL ISLAND 72 -4% $878 -5%  64% 71% $2,530,000 -3% 
Percent changes are year-over-year

M E D I A N  S A L E S  P R I C E

$2,200,000

Q2 2023

$2,595,000

Q2 2024

$2,530,000

Q2 2025

64%
SOLD AT 

OR ABOVE 
LIST 

PRICE

Sold AT

So
ld

 B
EL

OW

Sold ABO
V

E33%

31%

36%

Q2 20
25

HIGH (Q2 '25)
165



Mercer Island’s Q2 2025 market remains robust, especially for 
well-positioned single-family homes. As predicted, those homes 
that were prepped well and priced strategically found serious 
buyers quickly—many selling within the first 30 days. 64% of 
homes sold at or above their list price this quarter, a strong 
signal that sharp pricing and smart timing paid off.

What’s less visible in the headline numbers is that 38 of the 
homes listed in Q2 are still active today. This speaks to the 
importance of days on market as a key driver: homes that 
sold within the first 10 days (71% of sales) received 102% of 
asking price, while those on the market longer than 30 days 
fetched just 96%. A 4% negotiation window suggests buyers 
are discerning, and sellers may be responding to increased 
competition while planning for a typical summer slowdown.

With 72 residential sales, Q2 showed a healthy level of activity, 
but overall urgency softened, leading to downward pressure 
on pricing. The median sales price slipped to $2,530,000 from 
$2,937,000 in Q1, showing that the early-year momentum didn’t 
carry through Spring. Still, when compared to Q2 2024’s $2.5m, 
pricing has remained remarkably resilient.

Neighborhood standouts: the Westside led the market with 
strong price per square foot and intense buyer interest – 5 
of the 6 homes sold within the first 10 days. The North End 
saw the highest sales volume with 14 homes sold, proving to 
be a consistent favorite. The South End offered 7 sales at a 
reasonable price per square foot of $722 vs. the North End’s 
$885 per foot. 

While the data shows a seller-leaning market, buyer demand 
is unpredictable. With an uncertain Fall market ahead, sellers 
should prepare for longer market times, and bring patience 
along with their listing prep. Buyers, on the other hand, should 
know that opportunities exist across the island, especially in 
the condo sector, where activity is softer and pricing may be 
more approachable for those looking to establish a foothold on 
Mercer Island.
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We earn the trust and loyalty of 
our brokers and clients by doing real estate 
exceptionally well. The leader in our market, we deliver 
client-focused service in an authentic, collaborative and 
transparent manner and with the unmatched knowledge 
and expertise that comes from decades of experience.

Centrally located on Mercer Island, our team of Realtors® 
serve Seattle, Mercer Island, and greater Eastside. 
Our neighborhood and community engagement goes 
beyond being avid supporters of Island and regional 
organizations and events—we are active neighbors and 
volunteers who enjoy making a difference in our world.

©WINDERMERE REAL ESTATE/MERCER ISLAND

HOMES & STATS ONLINE
A savvy way to search

 ■ Market Reports. Closely track 
market trends as they emerge in 
your neighborhood. Reports are 
available for 21 market areas in 
the Seattle and Eastside region. 

 ■ Home Buying and Selling 
Advice. Search for homes, 
find useful buying tips, 
and discover how to best 
position your home for sale.

 ■ Property and Neighborhoods 
Research. Find community profiles, 
video tours, and crime info plus 
research homes, neighborhoods, 
schools, maps, and county records.

©Windermere Real Estate/Mercer Island. Cover 
photo courtesy of Janet Bell & Julie Wilson, Listing 
Brokers; & Bobby Erdt, Clarity NW Photography.

Looking for real-time information on today’s real estate market?  If so, your search is over!   
Visit windermeremi.com to find all of the real estate resources you need in one convenient place.

http://windermeremercerisland.com

