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Eastside South (S of I-90) 221  -12% $638  4% 69% 71% $1,850  3%

Mercer Island 72  -4% $878  -5% 64% 71% $2,530  -3%

West Bellevue (W of 405) 73  -11% $1,151    2% 59% 59% $3,750  5%

East Bellevue (E of 405) 192  -8% $773  4% 61% 67% $1,685  5%

East of Lake Sammamish 377  -5% $604  -1% 67% 67% $1,535  -7%

Redmond 161  15% $587  -7% 70% 58% $1,385  -13%

Kirkland 168  -13% $833  -7% 64% 65% $2,188  8%

Woodinville 376  -15% $596  0% 69% 68% $1,314  -3%

ALL EASTSIDE 1,640  -8% $696  -1% 67% 66% $1,650  -1%

Percent changes are year-over-year

© Copyright 2025 Windermere Mercer 
Island. Information and statistics derived 
from Northwest Multiple Listing Service.
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There was a listing surge this quarter and that was most 
significant on the Eastside! 3,194 homes were available—a 
substantial jump from just 2,509 in Q2 2024. This equates to 
a 27% increase in supply year-over-year. For buyers, there was 
more to choose from this quarter coupled with buyers being 
more selective and price sensitive. While competition is still 
strong, longer market times and slight price softening in some 
areas mean buyers have more negotiating power—especially in 
markets like Redmond and Sammamish.

But don’t rule out the homes priced and prepped well! Sales 
velocity remained strong, with 67% of homes selling at or above 
list price, and most (66%) selling within the first 10 days. 39% 
of homes even sold over asking price. The median sale price 
across the Eastside was $1.65M, slightly down from $1.67M last 
year (–1%), showing a stable but price-sensitive market. For those 
homes with a longer market time (over 30 days) on average, 
sellers took a 3% negotiation. 

Areas like Sammamish (–7%) and Redmond (–13%) experienced 
the most significant price drops—indicating opportunities for 
buyers who are priced out of West Bellevue or Kirkland. If we’re 
talking community standouts, West Bellevue leads the pack in 
pricing, with a median sale price of $3.75M, up 5% year-over-
year, and the highest price per square foot at $1,151. Kirkland saw 
the largest year-over-year price increase, up 8%, pushing the 
median to $2.19m. Redmond was the only major submarket to 
experience a notable increase in number of homes sold (+15%), 
despite a 13% price drop, suggesting high buyer demand for 
more affordable options. 

Q2 2025 brought more listings and more choices, but the 
market remains fast-moving and price sensitive. Our takeaways 
for Sellers: pricing strategy and early market momentum 
matter—homes that sell quickly are fetching the highest prices. 
Preparation and accurate positioning are key to success. For 
Buyers: There’s more inventory than last year, but the best 
homes are still moving fast. If the home is listed, the seller is 
ready to make a deal. Whether you're buying or selling, strategy, 
timing, and clarity on your market segment are what will make 
the difference.
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We earn the trust and loyalty of 
our brokers and clients by doing real estate 
exceptionally well. The leader in our market, we deliver 
client-focused service in an authentic, collaborative and 
transparent manner and with the unmatched knowledge 
and expertise that comes from decades of experience.

Centrally located on Mercer Island, our team of Realtors® 
serve Seattle, Mercer Island, and greater Eastside. 
Our neighborhood and community engagement goes 
beyond being avid supporters of Island and regional 
organizations and events—we are active neighbors and 
volunteers who enjoy making a difference in our world.
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HOMES & STATS ONLINE
A savvy way to search

 ■ Market Reports. Closely track 
market trends as they emerge in 
your neighborhood. Reports are 
available for 21 market areas in 
the Seattle and Eastside region. 

 ■ Home Buying and Selling 
Advice. Search for homes, 
find useful buying tips, 
and discover how to best 
position your home for sale.

 ■ Property and Neighborhoods 
Research. Find community profiles, 
video tours, and crime info plus 
research homes, neighborhoods, 
schools, maps, and county records.

©Windermere Real Estate/Mercer Island. Cover 
photo courtesy of Fred Fox & Julie Wilson, Listing 
Brokers; & Bobby Erdt, Clarity NW Photography.

Looking for real-time information on today’s real estate market?  If so, your search is over!   
Visit windermeremi.com to find all of the real estate resources you need in one convenient place.

http://windermeremercerisland.com
http://claritynw.com/

